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July 30th, 2009 

Dear Shareholders: 

 In these difficult economic times, our President Barack Obama has emphasized that our government will 
operate in an atmosphere of transparency so the American public will be clear as to what direction our 
country is headed and what policy our leaders are instituting to make America strong again. This 
philosophy can be applied to my management skills at CXAC and this letter will serve as a definitive 
statement on the bright future of the Company. 

 First off, the current corporate plan for our product Re-Juv is to implement a strong brand name through 
Internet marketing and sales. We are contracted with Clickbooth, a leading Internet marketing company, 
and have begun to test our product. The initial test was a success, and we continue to receive orders on 
a daily basis. Our concept is to offer them at the cost of shipping ($6.95) and then after 14 days, if the 
consumer is satisfied and has used the product successfully, bill them the $59.95 for the product. Our 
marketing guru has handled many products in this manner and believes we can easily ramp up to 
thousands of sales in a very short period (4-6 months). 

If we achieve successful results, CXAC will have an additional funding source and will then promote the 
product with other Internet marketing groups for a percentage of profits. The concept is to ramp-up Re-
Juv sales as quickly as possible. 

  Additionally, CXAC has been contracted to market another OTC pharmaceutical product. We are 
meeting with our manufacturer to effectively set a price for the product and our marketing company is 
excited about the product’s sales potential. We are basically reviving a brand. Consumers purchased in 
excess of 40 million dollars of this product line in over a seven-year period. Once all the details are in 
place and a test program is underway, we will issue a public announcement. The strategy is to increase 
revenue at CXAC in a dramatic manner and eliminate our convertible debt, which is approximately 
$700,000 dollars. 

 A few weeks ago, the stock traded at historical volumes over a three-day period. Many shareholders 
assumed I was selling stock to raise capital for CXAC. That rumor is false and misleading. I own 120,000 
common shares and have a “preferred”, which if converted would give me control of the company. No 
one affiliated to management sold one share of stock. I am looking to build value for everyone. This will 
take time and patience. 

Lastly, the company is in the process of completing and updating the pink sheets for its financial reports. 
We anticipate filing all the required disclosure within the next 90 days. This will maintain my commitment 
to transparency. I plan on keeping our shareholders informed and will update this site periodically. CXAC 
is committed to its business plan and will be successful. 

 Thank you, 

Jorge Bravo - CEO 


